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Sales professionals now confront the most serious threat to their success. Regardless of their size, industry,
country, customer type, nature of the relationship or amount of value they provide, sales professionals are
finding that purchasing decisions are increasingly being limited by procurement. The modern procurement
function is purchasing on steroids. Where traditional purchasing managers negotiated, procurement officials
attempt to dictate.  Procurement deploys a variety of tactics designed to do one thing: gain unprecedented
discounts and concessions out of even the most sophisticated sales professionals.  This book is a strategy
guide for salespeople to help them level the procurement playing field by showing readers how to assess the
game procurement plays, describing proven ways to resist discounting and protect margins, demonstrating
ways to keep value at the forefront of negotiations, offering targeted tactics to protect hard-earned profits
from mindless discounting, and detailing eight strategies effective in any type of pricing negotiation.  This
book will be an invaluable resource for B2B sales professionals, customer-facing professionals, and
executives responsible for leading successful sales organizations.
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From reader reviews:

Carla Ramirez:

Nowadays reading books become more than want or need but also become a life style. This reading practice
give you lot of advantages. The advantages you got of course the knowledge the rest of the information
inside the book that improve your knowledge and information. The information you get based on what kind
of book you read, if you want have more knowledge just go with knowledge books but if you want sense
happy read one together with theme for entertaining for example comic or novel. The Negotiating with
Backbone: Eight Sales Strategies to Defend Your Price and Value (paperback) is kind of publication which
is giving the reader unforeseen experience.

Christopher Jorge:

Reading a publication tends to be new life style on this era globalization. With looking at you can get a lot of
information which will give you benefit in your life. Together with book everyone in this world can easily
share their idea. Guides can also inspire a lot of people. Lots of author can inspire their particular reader with
their story or even their experience. Not only the storyplot that share in the guides. But also they write about
the ability about something that you need example of this. How to get the good score toefl, or how to teach
children, there are many kinds of book which exist now. The authors on this planet always try to improve
their proficiency in writing, they also doing some study before they write on their book. One of them is this
Negotiating with Backbone: Eight Sales Strategies to Defend Your Price and Value (paperback).

Bryan Lewis:

The particular book Negotiating with Backbone: Eight Sales Strategies to Defend Your Price and Value
(paperback) has a lot details on it. So when you read this book you can get a lot of profit. The book was
compiled by the very famous author. This articles author makes some research prior to write this book. This
specific book very easy to read you will get the point easily after reading this article book.

Rachel Wessels:

Beside this Negotiating with Backbone: Eight Sales Strategies to Defend Your Price and Value (paperback)
in your phone, it could possibly give you a way to get nearer to the new knowledge or info. The information
and the knowledge you can got here is fresh from your oven so don't end up being worry if you feel like an
outdated people live in narrow small town. It is good thing to have Negotiating with Backbone: Eight Sales
Strategies to Defend Your Price and Value (paperback) because this book offers to you personally readable
information. Do you at times have book but you seldom get what it's interesting features of. Oh come on, that
would not happen if you have this in the hand. The Enjoyable set up here cannot be questionable, such as
treasuring beautiful island. So do you still want to miss the idea? Find this book and also read it from now!
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